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The Home Renova-
tion Incentive (HRI) 
scheme has been 
very good to build-
ers and architects, 

especially those operating 
in the Dublin area, which is 
experiencing a mini boom 
in home improvements, in-
cluding renovations and ex-
tensions. 

Joe Fallon, principal of Joe 
Fallon Design Architecture, 
with offices in Dublin and 
Wexford, said: “I have gone 
from being a sole trader to em-
ploying four full-time and two 
part-time professionals, over 
the past nine months, pri-
marily on the strength of the 
government’s HRI scheme.” 

He agreed that high-pro-
file media coverage, includ-
ing prime time TV shows on 

building design and interiors, 
has raised the bar in terms of 
people’s expectations and as-
pirations for how their home 
should look and function. 

While this exposure is in the 
main very beneficial, Fallon 
said people have to be mind-
ful of matching their ambition 
to their budget. “If you have 
a big spend at your disposal 
you can reach for the stars, 
but if you require an extensive 
house renovation, perhaps 
encompassing an extension, 
on a budget of say €50,000 
then compromises have to be 
made.” 

Over the past year, Fallon 
has tackled projects as var-
ied as modern self-build, to 
conservatory or kitchen ex-
tensions, to farm house reno-
vations and modernisation of 
older houses including period 
houses and mid-century bun-

galows. 
“While some briefs have 

allowed us to deliver cutting 
edge, and indeed award-win-
ning designs, not all of them 
involve trendy designer box 
extensions, most have been 
highly functional, family-ori-
ented solutions. What they all 
have in common is that we 
deliver an energy efficient 
solution that maximises light 
diffusion within the home.”  

Recently, Fallon and his 
team have done a lot of work 
for people buying old houses 
in good areas, houses that are 
in need of modernisation but 
have oodles of potential. 

As a qualified BER assessor, 
he is very committed to giv-
ing people a solution that will 
make the house cosy and the 
occupants lives more com-
fortable. 

“We offer a call out service 
at a fee of €130 to assess the 
house from an energy effi-
ciency perspective, we also 
explain planning regulations 
and conditions and we discuss 
remodelling and extension 
possibilities, as part of this ser-
vice. Should the client then go 
ahead and use us, we deduct 
the €130 fee off the final bill.” 

Because the past six or sev-

en years have been financially 
tough for so many households, 
people have not, and still ar-
en’t, in a position to trade up, 
but they have had plenty of 
time to consider what can be 
done to upgrade or improve 
their current home. 

“Many of the older houses 
in Dublin and other towns 
and cities offer the benefit of 
a large back garden, giving 
plenty of scope to extend,” 
said Fallon.  “We find most 
of our clients conduct a lot 
of research before talking to 
us. They inform themselves 
by watching TV shows, read-
ing magazines and exploring 
the web. They ask intelligent 
questions, sometimes ques-
tions that are quite technical.” 

In this respect, Fallon 
said: “Most of today’s clients 
are more savvy than those 
I worked with 25 years ago 
when I started out in this pro-
fession. However, experience 
is a great quality because, de-
spite what clients may think 
they want, very often they 
may forget to factor in necessi-
ties like storage or, in the case 
of young couples, a play area 
for children. 

“Typically, people have a 
budgets €50,000 to €60,000 

to spend on a refurbishment 
to include a modest exten-
sion. We design to strict crite-
ria, taking on board the client 
wish list. 

“What we draw stays within 
the outlined budget. We work 
with a quantity surveyor to 
ensure that is the case. The 
drawings will then be sent to 
three or four builders for cost-
ing. We are then in a position 
to offer our clients a fixed price 
contract, which gives them 
great peace of mind. 

“There is no point drawing 
a plan, no matter how im-
pressive it looks, that is way 
beyond a client’s stated bud-
get, just to prove that you are 
capable of doing so. We prefer 
to stay real, it’s more honest.” 

While many extensions will 
not require planning permis-
sion, Fallon said: “They still 
need to comply with building 
regulations, not least if you 
plan to sell the house at a later 
date.” 

The practice usually wins 
business through referral or 
via its website joefallon.com, 
which is both user-friendly 
and inviting. It feels as airy and 
bright as the new build homes 
and extensions it features as 
case studies.  

“Our website includes 
a good mix of work, from 
award-winning projects, to 
a recent highly creative ex-
tension to a red-brick period 
property. Conversions of older 
properties, including cottages 
and farm houses, to exten-
sions to semi-detached and 
terraced urban properties as 
well as detached bungalows. 

“Visitors to our website will 
instantly be struck by the fact 
that our design signature is 
about energy and light. Our 
design style incorporates 
plenty of glazing, throwing 
light into previously dark-
ened corners, thereby cre-
ating bright, spacious light-
filled spaces that adapt to our 
modern, dynamic way of life.” 

As Fallon sees it, a key 
differentiator between the 
service he and his team offer 
compared with other practices 
is a willingness to go the extra 
mile. 

“We are good communi-
cators, but more importantly 
we are very good listeners. 
We listen carefully to clients’ 
wishes, as we fully appreciate 
that this will probably be one 
of the biggest investments and 
upheavals they will ever un-
dertake. We are very enthusi-

astic and we love what we do. 
Creating a design that meets 
client expectations and then 
seeing the finished project 
excites us every time.”

While the bulk of projects 
completed by Fallon and 
his team are Dublin-based, 
with offices in Wexford they 
complete many projects in 
the south-east, including 
Wicklow, Kildare, Waterford, 
Kilkenny and Carlow. 

With work having picked 
up substantially in recent 
months, Fallon is hopeful that 

the government will extend 
the HRI scheme. “We know 
first-hand that it has been 
great for employment and 
the knock on effects for lo-
cal builder providers has also 
been very positive.” 

Joe Fallon is a chartered ar-
chitectural technologist, MCIAT, 
and is registered with the Society 
of Chartered Surveyors of Ireland 
as a building surveyor. He is also 
a fellow of Chartered Association 
of Building Engineers. For more, 
see joefallon.com

The government’s Home 
Renovation Incentive, along 
with a growing awareness of 
design, has helped boost the 
architecture trade

Berona Interiors is 
an Irish company 
with two distinct 
but complemen-
tary strands to its 

business. Although relatively 
new it has already forged a 
strong reputation in the area 
of home staging, for both the 
residential and commercial 
marketplace.  It also hosts 
the online furniture, lighting 
and homewares retail site, 
beronainteriors.ie, offering a 
comprehensive range of el-
egant, classical and yet very 
affordable products. 

Leona Daly of Berona Inte-
riors explained: “Our online 
furniture outlet sells classic 
French country style, Tus-
can-inspired furniture and 
Moroccan-inspired intricate 
inlay pieces, together with 
timeless bedroom and living 
room lighting, dining acces-
sories and ware, as well as a 
range of up-cycled vintage 
pieces.” 

The attractive and highly 
individual range of products 

on the website sell themselves. 
Those with a real interest and 
knowledge of interiors will 
quickly appreciate how com-
petitive the pricing is and, best 
of all, there’s a feel good factor 
knowing you are buying from 
an Irish based business. 

The other, deliberately dis-
tinct side of the business spe-
cialises in home staging. This 
concept came of age during 
the boom years, when people 

went the extra mile to differ-
entiate their home or office 
space to appeal to potential 
buyers. 

Staging is back, according to 
Daly. “The property market is 
moving, but these days staging 
is used to inject desirability, to 
get a house or office deal over 
the line.”  

The trick of good staging, 
she said, was to create a look 
and environment that had 
universal appeal. “You want 
to present an attractive canvas, 
but one that leaves enough 
space for a potential buyer to 
imagine how they might make 
a few tweaks to personalise 
it. However, it still needs to 
appeal as a turnkey home, 
stunning enough for someone 
to be able to move into im-
mediately. That’s the delicate 
balancing act that excellent 
staging needs to achieve. 

“At Berona Interiors, our ap-
proach to home staging sees 
us prepare our client’s home 
or property for sale or rental 
in what is a very competitive 
market. Our goal is to increase 
the chances that they will sell 
or rent their property quicker 
and for more money by using 
our services. Think of us as 
your house doctor,” said Daly.

“We work with a skilled 
team of craftsmen, designers, 
carpenters, painters, electri-
cians and glaziers. The Berona 
Interiors home staging team, 
led by Leona Daly and Bernard 
Ward, can provide everything 
from furniture, lighting, car-
pentry, mirrors, and custom 
made pieces to suit any need.

“Our home staging service 
can be tailored to suit homes 
for sale, new builds, rental 
properties and commercial 
properties. We are very mind-
ful of budget constraints and 
will always work within an 
agreed budgetary framework. 
We always set ourselves the 
challenge to create an afford-
able home staging solution to 
suit you the clients needs and 
their purse. Where possible, 

we use existing furniture and, 
if the opportunity presents it-
self, we can look at up-cycling 
older pieces at reasonable cost 
in conjunction with our vin-
tage up-cycling partners. 

“We can also use our cur-
rent supply of lighting, custom 
mirrors, consoles, Egyptian 
cotton bed linens, soft fur-
nishings and accessories 
to give your house a classic 
universal appeal appreciated 
by potential buyers.

“Berona Interiors has access 
to fantastic wholesale deals 
with a number of key sup-
pliers, and we can also delve 
into the treasure trove that 
is our online furniture store, 
beronainteriors.ie. Our aim 
is to supply our customers 
with a one-stop home stag-
ing solution that will exceed 
their expectations.”

With the on-line retail out-
let up and running, the next 
step for Berona Interiors will 
be the opening of a furniture 
boutique in Ratoath, Co Meath. 

“We have a loyal and grow-
ing following on Facebook 
facebook.com/beronainteri-
ors, there seems to be genu-
ine interest in the service and 
products we offer, so opening 
a store is the logical next step 
and we are very excited at that 
prospect.”

Interiors firm has a 
real taste for Tuscany
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